Monroe’s Motivated Sequence
Based on Monroe’s Motivated Sequence, your Persuasive Presentation should be organized as follows:
I.  Attention

A. Attention Getter

B. Purpose/Thesis Statement

C. Establish Credibility

1. Tell why you care about this issue

2. Tell us where you found your information (Cite 3 sources)

D. Preview main points

II.  Need/Problem

A.  Arouse audience interest by expressing your topic as a   statement/claim that indicates a need/problem.   

B.  Present a blend of well-researched evidence.  You do not have to use every type of evidence, but you should use at least 3!

1. Statistics (always cite source)

2. Examples

3. Stories

4. Expert Testimony (always cite source)

5. Comparison and Contrast

6. Definition

III.  Satisfaction


A.  Establish 3 criteria to be met for a solution to be acceptable.
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B. Tell the audience your solution

C. Acknowledge reservations the audience may have.

D. Show how solution meets the 3 criteria you established.

1.  


a.                 (Use sound research and a variety


b.                  of evidence and support to convince

2.                      audience these criteria are valid, logical


a                   and true.  Quote experts.  Show statistics.)


b.
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b. 


E.  Show how your solution overcomes any audience reservations.

IV.  Visualization

A. Provide an example of your solution actually working.  Be vivid and specific!

B. Describe the positive effects of adopting your solution

C. Describe the negative effects of not adopting your solution

D. Provide any negative effects from adopting your solution

V.  Action

A. Brakelight/Signal Word

B. Restate main points

C. Call to Action - tell the audience exactly what you want them to do

1. Make it clear

2. Make it simple

3. Make it realistic

D. State your personal commitment to take the course of action you suggested

E. Clincher/Closing statement

(Works Cited/Reference Page must also be provided on a separate sheet.) 

Be sure to use either MLA or APA style to complete.

